
Need information

for 
waterfront 

purchasers? 

REALTORS offices throughout Alberta will soon be receiving a complimentary
copy of the 148 page book On the Living Edge – Your Guide for Waterfront Living,
courtesy the Alberta Real Estate Foundation, and with the support of the Alberta Real
Estate Association. 

On the Living Edge contains information specifically for lakefront and streamside
properties in Alberta. Realtors in British Columbia use their version of the book as a
gift to waterfront purchasers, as an informative resource, and for pre-purchase support. 
Sections of the book which are particularly helpful to REALTORS include:

• Illustrated chapters on erosion, septic systems, water quality, docks, and building
by water

• Purchaser tips which are scattered throughout the book 
• A special “Shoreline Purchaser Checklist” to assist REALTORS with property dis-

closure
• The chapter on “Whose shoreline is it anyway?” dealing with property boundaries

Help your clients who are buying or
selling shoreline property



The rule of “Buyer Beware” holds as true for

waterfront property as with any other purchase:

• If you are considering purchasing a developed

waterfront lot, evaluate its se
wage treatment

system, and make any offer to purchase condi-

tional on an inspection of the full system. Ask

for copies of any approvals, and diagrams

showing tank, distrib
ution box locations and

layout of the septic fie
ld. 

Remember: most home inspection services do

not include the septic sy
stem in their inspection.

You may need to organize a separate check by

a septic co
ntractor or independent consultant.

• An undeveloped lot, or one with only an out-

house, may not be suitable for a traditional sep-

tic sy
stem and you may be required to install an 

alternative system. If a subdivision was

approved under old standards, some lots may 

be too small or may have 

unsuitable soil for a septic fie
ld 

system. Check with your local 

municipality to make sure the 

lot is b
ig enough. There may 

also be a covenant against the property title

affecting on-site sewage disposal or water

supply. Check your title
. If no “perc tests” (see

Pg 38) have been carried out for the land you are

thinking about purchasing, you may also want

to include an acceptable perc test as one of the

conditions of your purchase offer.

• In some locations, fin
ancial institutions require

proof of an adequate and approved sewage

treatment system before advancing mortgag

loans.

n

• A drain field

or wells.

When You 

Buy Waterfront Property...

On the Living Edge helps
shoreline residents “save time
and money, protect their
health, and safeguard their

investment.”

Boundaries
As an owner of waterfront property, your

property line generally extends to the natural

boundary (also frequently called the bank or

ordinary high water

mark) of a lake, river

or stream, unless you

have a municipal or

environmental reserve that lies between your

property and the water.

The land below the natural boundary is known

as the bed of the water body and generally

belongs to the provincial government (the

"Crown"). The shore of a water body is that

part of the bed exposed when water levels are

below the natural boundary or bank. Beaches,

which are dynamic, with sand and pebbles

pushed and pulled by waves and ice, generally

also lie below the high water mark.

The boundaries of your property are

defined first by their legal description

(the land title) and by a survey. A copy

of the survey plan showing the legal

boundary of your property can usually
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Adapted from Principles of Water Boundaries.

Alberta Forestry, Lands and Wildlife 1991.

wind

waves

slumping of bluff

caused by oversaturation

of soil from septic

seepage, sprinkling lawns

gully erosion

caused by concentrated

runoff, e.g., from driveway

downspouts

current

natural erosive forces

human-caused erosion clearing vegetation

prevents uptake of excess

water from soil by plants;

removes root support

structure

Erosion Bluesand

E osion can translate into substantial losses

lue nd productivity of our

l cky folks

However, we can accelerate erosion and create 

problems for ourselves and our neighbours

with some of the things we do on our land,

our shorelines, and below the high
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Shoreline Purchaser Checklist
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If you are considering a purchase of shoreline property, we

recommend that you ask the seller the following questions in

addition to those in any Alberta Property Disclosure

Statements. This list is provided as a guide only. We cannot

guarantee that it covers all situations.You may wish to request

the seller to sign this page, and refer to it in any offer of pur-

chase you make. See also entry in Index for Purchasing Tips.

water supply  See Chapter 6
Is the property serviced by a private well?

❒ ❒ ❒ ❒

If YES:
Are there any water quality problems?

❒ ❒ ❒ ❒

Do you have records of water quality tests? ❒ ❒ ❒ ❒

Do you have the well records?

❒ ❒ ❒ ❒

Is the well properly sealed?

❒ ❒ ❒ ❒

Is there an adequate and reliable rate of flow? ❒ ❒ ❒ ❒

Is there an underground storage cistern?
❒ ❒ ❒ ❒

Has the well ever run dry?

❒ ❒ ❒ ❒

Does the property obtain its water from a surface 

supply?

❒ ❒ ❒ ❒

If YES:
Does it have a permanent water line?

❒ ❒ ❒ ❒

Is there a licence of occupation for the system? ❒ ❒ ❒ ❒

Is the licence current and will it be transferred 

with sale of the property?

❒ ❒ ❒ ❒

Is there a water treatment system in place? ❒ ❒ ❒ ❒

Is there an underground storage cistern?
❒ ❒ ❒ ❒

septic system  See Chapter 5
Are the premises connected to a public sanitary 

sewer system?

❒ ❒ ❒ ❒

If NO:
Is a sewer system planned in the next three years? ❒ ❒ ❒ ❒

Is the property system service by a tank and field 

septic system or lagoon?

❒ ❒ ❒ ❒

If YES: 
Is there a permit for the system?Is the septi fi

plumbingIs the plumbing system built for year-round use? ❒ ❒ ❒ ❒

underground storage tanks
Are there any underground storage tanks for oil,

aviation fuel, gasoline or other hazardous liquids 

on the property?

❒ ❒ ❒ ❒

property boundaries  See Chapter 17

Are there any special zoning regulations, setbacks,

shoreline protection bylaws or environmental reserves? ❒ ❒ ❒ ❒

Are there any adjoining road allowances for public 

water access, including any old shoreline road 

allowances?

❒ ❒ ❒ ❒

Are there any easements (including conservation 

easements) or restrictive covenants registered against 

the property?

❒ ❒ ❒ ❒

Are you aware of any encroachments, unregistered 

easements or unregistered rights-of-way?
❒ ❒ ❒ ❒

Does anyone have unregistered access across the 

property?

❒ ❒ ❒ ❒

erosion  See Chapter 8Are there any runoff control measures (culverts,

waterbars) in place?

❒ ❒ ❒ ❒

Are you aware of any shoreline erosion problems? ❒ ❒ ❒ ❒

Are you aware of neighbours who have any erosion 

problems?

❒ ❒ ❒ ❒

Are there erosion control structures on the property 

or nearby?

❒ ❒ ❒ ❒

If YES:
Are all approvals and licences being transferred 

with sale of the property?

❒ ❒ ❒ ❒

docks  See Chapter 9Is there a dock?

❒ ❒ ❒ ❒

If YES:
Are there any problems with it?

❒ ❒ ❒ ❒

Is it pulled out seasonally?

❒ ❒ ❒ ❒
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“Just to let you know
how much we appre-
ciate your new book.
It's so valuable to our
clients, many of
whom are purchasing
shoreline property for
the first time. We've
made it company pol-
icy to provide a book
to every waterfront
purchaser that goes
through our office.”

Brad Potter
REALTOR

“I believe that “On
the Living Edge” is an
excellent publication
for anyone having an
interest in or contem-
plating a purchase
involving a water ori-
ented property.” 

Ian Lindsay
REALTOR

Authors Sarah Kipp and Clive
Callaway are shoreline residents
who speak from their experi-
ences of living by water. Their
research helps both seasonal
and year-round shoreline resi-
dents increase their enjoyment of
waterfront living by helping them
avoid costly mistakes and protect
their property’s value. Co-author
Callaway teaches the seminar
for REALTORS.

This book is part of the REALTORS’
Shoreline Awareness Program being
carried out by the Alberta Lake
Management Society, with funding by
the Alberta Real Estate Foundation.
Two pilot seminars are planned for
2004. For more information about the
program email shorelines@jetstream.net
or phone 250 832 7405.
To order On the Living Edge:
The Living by Water Project, 
Alberta office
Phone: 780 427 8124 
email: fan@fanweb.ca
www.livingbywater.ca
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“Hot” markets, 

situations where the supply 

of waterfront properties is lo
w and the prices

therefore high, can mean that you are forced to

move quickly into making an offer to purchase. In

these circumstances, you may not wish to make

your offer conditional on some of the inspections

that we recommend on the next page and in other

sections of the book. This could have serious conse-

quences for you. In such cases, take a risk assess-

ment approach; this will at least allow you to

embark on your purchase with your eyes open. It’s

your choice, and your risk! 

Use the information in this book (paying special

attention to Appendix 4 and the various Tips for

Purchasers) to identify which features of the 

property could be potentially problematic. You will

need to decide how much time and money you are

prepared to spend on the features of your property

which have a risk associated with them. In our 

experience, the most frequent problem 

areas are associated with septic systems, 

drinking water, shoreline erosion, and 

old cabins “dressed up” to look good.

Then you can decide whether the 

potential problems – and the costs to
 resolve them

– are within your acceptable tolerance range. In

this way you minimize the chances of nasty sur-

prises after you’ve purchased. The old axiom

“caveat emptor” (buyer beware) seems to apply

especially to shoreline property purchase!

Hot 
Real Estate 

Markets

“The Alberta Real
Estate Foundation was
eager to support this
program because it
ensures that real estate
licensees selling shore-
line property have the
information they need
to serve their clients
and reduce their own
liability.” 

Dallas McDonald
Chair of the Foundation's

board & Red Deer REALTOR


